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Disclaimer

<+ This document has been created by Profile Software (Profile) in order to be used for specific purposes in corporate
presentations. The information included in this presentation has not been reviewed by an independent authority.
No belief, position or opinion expressed should be based on the impartiality, accuracy, completeness or
correctness of any information or opinion included in this document. Profile, its subsidiaries and affiliates, or their
directors or representatives thereof, shall have no obligation or liability, due to negligence or otherwise for any
damages arising from or in connection with the use of this document or the contents thereof.

<+ This document is not an offering or solicitation for the purchase or subscription to any shares. The information
included in the present document that is not of historical nature reflects statements that comprise future
estimates and forecasts. All such forward-looking statements, such as the representations regarding Profile's
ability for further development and expansion of activities, expansion in new markets, cost reductions including
labor cost, or regarding the impact of law, or changes in the overall economic conditions, or recourses to courts of
law, or anticipated future revenue, or financial resources, or the use of funds or any other representations that are
included in the present document reflect management's best judgment based on factors currently known and
include uncertainties and risks. There is no guaranty that the anticipated results will be achieved. Real facts or
results may vary from the expressed assessments, due to the conditions of uncertainty that Profile is faced with.
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Company Introduction

Profile Software is

< a world-class Financial Software Provider

Financial Technology

< of Mission Critical Solutions

K/
0’0

to the modern Banking, Fintech and
Investment Management industries

)
0’0

offering innovative technologies
and successful implementations
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Overview

Established in 1990, 30 years of experience
250 Clients in 40 Countries
Offices in 8 key financial centers

190 employees

1st to introduce a natively developed mobile wealth management app

1st to introduce digital banking functionalities for challenger banks in the
UK, France etc.
1st to introduce an Omni-channel Investment Management Platform

Listed on Athens Stock Exchange in 2003

Founder 49.9%, Managers 12.0%, Treasury stocks c.0.0% and Free Float
c.38.1% out of which ¢.22.0% Institutionals
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Acquisition of BeCom,
Analysis & GlobalSoft

Profile Software
founded
®

The company

becomes SA

Release of IMSplus | Registry

2 new offices

!

1990 1994 1995 2000

Launch of .
Integrated . 9 countries
Introduced the Invesgtment Exclusive
1t WM system representations |
for windows Vanagement ic.q in ATHEX
System

market share

Public sector penetration |

Milestones 1990-2020

New Banking
platform to be

Launch of
Dubai Office | ’ launched | New
5 RiskAvert -

4 continents | Bequisitioh — 4 Office and

Gartner & IBS industry of Logi Y .- Growing
acknowledgement paric @it Bani?: | workforce |

Launch of IMSplus 2.1, ® Footpringt . Oversee Asian
Mobius & Plexus | e 1 market |
achieves 90% sian market M&A

15t Challenger Bank
awarded

! I

Singapore Office |
Launch FMS.next P2P
Lending

Launch of FMS.next |
Presence in 15 countries

Increase of

Launch of Axia |

international
distinctions

Launch Axia
Robo Advisor
(Al) & Fund
Management

2002 2003 2004 2005 2007 2009 2011 2013 2014 2016 2017 2018 2019 2020 2021

Focus on R&D |
Digital & Remote
functionalities |

Set up
Thessaloniki R&D
hub
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0

Customer
Centric

&

Fast Time
To Market

&

Turn Key

O

Cloud
Enabled

Complete Financial Services Solutions

RiskAvert

FMS.next

Retail &
Corporate
Banking

Payments
Systems

Risk
Management
& Compliance

Treasury
Management

Wealth Fund
Management Management

AXxia

net
Acumen

T

Fully
Compliant

Open
Architecture

o,

Agile

%
9,

Easily
Deployable




Profil
Laone Global presence combined with

strong local relationships and insights

)
0’0

Athens, Greece
* London, UK
Paris, France
Dubai, UAE
Nicosia, Cyprus
Miami, USA
Singapore

0

R/ R/ R/ R/ R/
0‘0 0’0 0’0 0’0 0’0

¢ Thessaloniki, Greece

9 Offices in 8 Key financial centers ) » _ >

@ Presence in 40 countries




#Profile Indicative Clientele

Greece
PIRAEUS BANK attica yy - H
@ m wealth management AR RBS Mell.l-lfe Allco ‘
ALPHA BAN K NATI\(\)-;IA{I-_{BANK \\\ G t‘%’ GENERALI
Optima " g Coupama ERGO  ( Bneearisas
bank
Europe
3 ° M & = " -
Ditto ¥ Allica CLARESCO pank txevsourg IVIUNIFIN - AstroBank
Bank
S-Pankki
* CODPERATIVE Mercedes-Benz Bank P J NiB
HINDUJA BANK ( o 1 cdbbank TGCR =
CREDINS
(\J TWENTY FIRST @ BANK CANDESBANK
ﬁ ’DOLF|N CAPITAL
REIMAGINE FINANCE Alllanz @ 3Klnvestment Q» FORTE

M EA, APAC Partners SECURITIES

- @ ] arana M) Ayl jelleliy hﬂ

iﬁﬁ;@&f; @ Jplaso @ADNIC ﬂ BNH “\ | CAPITAL RASMALA dizz islijmic bank bankmed

, N .
% zanaco ENE=Te) 23l o] T o, S MDSS & FamilyBank
A _ *{ SUMITOMO MITSUI TRUST BANK CHAPEL HILL T DENHAM FAB( DTB =
m e rI Ca S First Abu Dhabl Bank
n Interbank fi> BAC | CREDOMATIC % "{ SUMITOMO MITSUI TRUST BANK
MORGAN & DRAKE

Trademarks are property of the respective owner
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X Profile
Success Factors

Proprietary technology
< Strategically positioned on new trends
< Value to the Clients

)
0’0

<+ Delivery automation
< Time to market
<+ Flexible, Agile, Scaling mindset

)
0’0

Well established and highly respected provider
< Servicing large clients for a long time
< Industry reports; Gartner, IBS, Celent, Forrester

~OME

Solid Fundamentals N
< Profitable business, Cash flows 31.86% 30.23%
< Reinvestment in R&D and Clients’ support

)
0.0

2MS

X4

Sizeable and growing market*

< c.4.8tr USD by 2025
Higher than average IT spending of 10% of revenue
Covid-19 is accelerating digital transformation

07
0‘0
7
0‘0

*Given market trends remain the same, post covid
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Financial Highlights

14% 40%

Recurri gins

Growth B Increase

in Sales
(2019)

R&D Investments International Sales ’
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trome Growth & Solid margins

CAGR +19%
CAGR (Intl) +25%

Revenues +14% in 2019,
EBITDA margins ~28-30%

on top of +20% in 2018

P&L (in €k) FY2017  FY2018  FY2019 2% Key financials (in € mil) +20-25%

Turnover 11,557 13,829 15,764 +14% 15,8
EBITDA 3,930 4,056 4,346 +7% +14%
EBITDA margin 34% 29% 28% (1%) 116 +20%
EBT 1,404 1,704 2,436 +43% +24%
EAT 1,020 1,261 1,770 +40%
EAT margin 9% 9% 11% +0,2%
EPS (in €) 0.0867 0.1091  0.1525 +40% 3,9 4,1 4,3
1,0 1,3
(- L]
2017 2018

B Revenue EBITDA MEAT
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Software

Sales (in € mil)

15,8
13,8
11,5 203
51
4,3
2017 2018 2019

E International Domestic

Revenue Evolution by Origin

= B
B =

N\
L\
N
IRV
L
--l‘--

| —1
En

2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 201

B Domestic H International

Global Revenue

2020F

021F 2022F

Revenue Breakdown by Geography (2019)

Americas

5%

MEA & APAC
16%

Europe
44%

Greece
35%

B Europe B Greece B MEA & APAC 1 Americas
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Laome Quality Revenue

Recurring revenues ~65%, New clients’ acquisition rate
from Maintenance, SaaS, PayG & Additional ~15%

S

Own developed products

Loyal clientele ~98%, very low churn ~95%

Revenue Types

20 mil. € - 100,0%
- 95,0%
/ I 0
15 mil. € 90,0%
- 85,0%
- 80,0%
10 mil. €
- 75,0%
- 70,0%
5mil. € - 65,0%
- 60,0%
0 mil. € - 55,0%

2017 2018 2019

[ New Services mm New Licenses mmm Recurring revenue —#—Recurring revenue % —>—0Own Proprietory Solutions
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Laome Healthy Balance Sheet

Balance Sheet FY2017 FY2018 FY2019 A%

Ratios

Assets
Tangible & Intangible Assets 13,751 12,680 11,522 (9%) 1,9 1,8
Other non Current Assets 811 789 1,085 38% 1,0 8; -® 1,8
Non Current Assets 14,561 13,469 12,607 (6%) o— o e 08
Inventories 188 184 93 (49%)
Trade Receivables 6,895 3,880 3,949 2%
Other current assets 2,392 4,609 4,437 (4%) 2017 2018 2019
Cash & Equivalents 13,085 13,742 15,047 9%
Current Assets 22,560 22,415 23,526 5%
Total Assets 37,121 35,884 36,133 1%
Equity 18,232 18,653 19,839 6% —@— Current ratio —— Debt to Equity
Non Controlling Interests (77) (78) (109) 40%
Debt 5,217 4,620 4,116 (11%)
Trade Payables 2,834 2,703 1,945 (28%) . . .
Social Security and Taxes 907 1,233 1,799 46% Debt to EqUIty ratio fall to 0.8xin 2019
Deferred liabilities 3,294 3,274 3,921 20%
Subsidies 3,981 2,725 1,317 (52%)
Provisions & Other liabilities 2,734 2,753 3,304 20% . ) )
Total Liabilities 18,967 17,309 16,401 (5%) ROE increased to 9.0% from 6.8%
Total Liabilities & Equity 37,121 35,884 36,133 1%
Net Cash 7,869 9,121 10,931 20%

, Current ratio stable at ~1.75x
Key Ratios
Debt to Equity 1.04x 0.93x 0.83x
Current Ratio 1.85x 1.85x 1.75x
ROCE 9.8% 10.4% 11.3%
ROE 5.6% 6.8% 9.0%

Price to Book Value 0.46x 0.78x 2.19x
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New Contracts

FY’2017 €6.8 mil,

FY’2018 €8.9 mil (+30%), while

+37%
FY’2019 €12.2 mil. (+37%)

+30%

Sales 2019

1,24
FY'2017 FY'2018 FY'2019 0,88 0,88
0,37 0,34 0,33 0,33
l . . . 015014011010008
[ R E™

Y % % 5 6 A B 9 0 N DD WD ®

O
A\
@A
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Cutting-edge technology

<+ Emerging technologies driving the evolution of
Financial Industry (RPA, cloud, Al, etc.)

<« Multiple deployment methods (SaaS, BPO,
etc.)

< Enterprise agile practices enabling innovation PrOd ucts &
& effective delivery Tech nology

« DevOps engagement achieving higher
efficiency & quality through end-to-end
automation

<« Unique flexibility, seamless integration and
superior user/customer experience (UX/CX)

< Accelerate clients’ operational growth
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Covering all new trends

m * Core Banking * Wealth Management
[__e - Digital Banking * Asset / Fund Management

* Custody

Open
Banking

/ APIs
: |
= Treasurylntellllgence Treasury / - Robo Advisory ‘@'J
—,J * Risk Automation Risk RPA / Al
* Global Streamlining Mgmt

‘ * |nsurance Investment
Management

Payments /
Alternative
Finance

‘ * Payments
* Alternative Lending / %

Crowdfunding

* Artificial Intelligence
* Blockchain }7
* Machine Learning
Reg
Tech
ﬁ * Regulatory Reporting li
=

* Capital Adequacy
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The Team

+» Competent skills

+* Global experience and culture

+¢ Hiring from International peers

ExCo
+«* Lean structure
CEO
CFO, COO CTO CBO CMO CHRO
Business Units
BANKING RISK TREASURY INVESTMENT ENTERPRISE
Solutions Solutions Solutions Solutions . .
Pre-Sales Pre-Sales Pre-Sales Pre-Sales TICketmg
Services Services Services Services
Implementations Implementations Implementations Implementations
Product Dev Product Dev Product Dev Product Dev Public

QA

Commercial

QA

QA

QA

Region GR,
Continental Europe

Region UK, America

Region MEA, APAC
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Looking forward

Growing and diversified market
Competent Team

Continuously upgrading product
& delivery offerings

Strategy to deliver digital
solutions for the future needs

Strong financial fundamentals

Recurring revenues and
balanced portfolio of clients,
products, geographies




KProfile Covid-19 & Growing Digitalisation

Financial Services lead IT spending
2025: $4.8 trillion

-
~~a
~

European banks to spend 1/3 of
their total IT budget on new technology

33% agree that digital economy
will benefit, once this is past

85% will work from home including in financial

Digital Payment is higher in GCC
institutions, so remote access is on the rise

than on North Africa
How is the Coronavirus
pandemic affecting the

digital economy?
Data transformation is on the rise for Fl

across the world

85mn Europeans will
use NeoBanks in 5 years

Open Banking and APIs are becoming more
important than ever

7.2bn GBP revenue opportunity
created by Open Banking by 2022

The business value of Al in banking is
projected to reach $300 billion by 2030

Mckinsey, DMExco, Finextra, AT Kearney, Omdium Consulting, Financial Brand
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Laone The urgency to change

has never been greater

Data Management Dispersed Responsiveness to Market trends

High Operating Costs Digitalisation is becoming a must

Volatile Market Conditions Diverse Competitors
Competitive Customer Experience Demands for Personalised Experience

Overcome Future Risks Building the modern workplace
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EBITDA

Ebitda

Comparable fundamentals - 2019

50,00%
45,00%
® MYOB
40,00% ® FIS
® Temenos

- FactSet

e ® eCraneware

Wolters Kluwer
30,00% O riserv )
i o Profile Software
idessa
25,00% e dg @ Infosys
median
20,00% ® EpsilonNet
® First Derivatives

15,00% ) ® Entersoft )

' o ® Unisystems e Sword Gresham
10,00% t Intralot

® Space
® |ntrasoft
5,00%
0,00%
-10,00% -5,00% 0,00% 5,00% 10,00% 15,00% 20,00% 25,00% 30,00% 35,00%
Growth

Sales growth

Trademarks are property of the respective owner
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PROFILE xEV over:

2019 2020

L ]

Comparable multiples S B 2
- . Ebitda 8.00 6.10
30,0 -

280 - =
260 -
24,0 -
22,0 - |
200 -
s .
140 ] = " S .
13:8 . u m | * * = C
2:8 1 . 3 ¢ . m
/) T * Py k3 L 3 * o
2,0 - ¢ - ¢ Y '3
0,0 T T T T T T T T ‘ T T T T T ‘ 1
© Q & & & & < & Q P & & @ & Q & Q&
S ) N S & & O S 9 & © Q & 2
& <® S @tﬁ& & & 3 I N & o & & 5 ® & &
< & <59 K& & & N 5 &
,\e(’ O\’@ NG (1}0 o R\
(Y N Q\‘ \(_\,5
& EV / SALES ®m EV / EBITDA @)Q‘
‘QIb
\9@
Peers Multiples Profile Software Multiples
30,0x 12,0x
25,0x 10,0x
20,0
20,0x 8,0x
15,0
15,0x 13,0 6,0x
10,0x 64 4,0x
5,0x 26 4’5 . 20 P —
’ ,UX
, / o ———— o
0,0x 0,0x
EV/Sales EV/Ebitda 2018 2019 2020F 2021F 2022F 2023F
-2,0x

B MSCI Europe IT

Financial Solutions

B High Growth Financial Solutions

—=@="F\/ / Sales (x) ==@==EV / Ebitda (x)

Trademarks are property of the respective owner



‘K ?ﬁrOﬁ]e . Assuming c.20% growth in _2021
crevare Strong value growth potential Jiasitaaaias

Price corresponds to c.€6.50 ps.

9.00 | (5 03.60 H4.12 L3.60 C4.02 3rd Level: 7.80€

6.00 2nd Level: 6.40€ 6.00

1st Level: 4.34€

4.00

4.00

2.50

1.70

1.10 r*lh’# e
0.80 i s AL % Intl sales 2019: 65%

Focused & upgraded

B
s ! | _
"-ifmuw IJ N e 1 i
;

0.40 Own developed products |
€.95%

Ebitda: 28%

Growing market & upside

0.28

0.2Q

% Intl sales 2008: 16%

+» Own developed
products: c.50%

< Ebitda: 20% | F = ‘
! n

2011 2012 2013 2014 2015 2016
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Drivers of value

Attractive valuation

Growing market
Commercial expansion

Revenue growth §
Quality revenue Complementarltles
FY’2019 growth O Accelerate growth

Solid margins Robust technology
Productivity Delivery automations
Re-investment Scalability

T I




Thank you

www.profilesw.com
in f @V
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https://twitter.com/PROFILESoftware
https://www.facebook.com/pages/PROFILE-Software/234654623275864?fref=ts
https://www.linkedin.com/company/profile-software
https://vimeo.com/user30374176
https://www.youtube.com/channel/UCraM2VLtDBQ4rPfC6vQPM7w
https://www.profilesw.com/en/

